

	Unit 4 Assignment Grading Rubric
	Percent Possible
	Points Possible
	Points Earned

	Criteria:
	100%
	45
	

	Specific Objectives: Correctly responds to the  Assignment Checklist items (80%) and demonstrates analysis and critical thinking:
	
80%
	
	

	· Describes the social style of the buyer and the seller.
· Explains his/her reasoning. 

	
	6
	

	Responds to: 
· What kind of sales presentation did the salesperson make?
	
	6
	

	Responds to:
· [bookmark: _GoBack]What could the salesperson have done differently to improve this sales call with the potential client without making the client angry, based on the identified client social style?
	
	6
	

	· Provides the pertinent data necessary to answer the client’s question.
	
	6
	

	· Analyzes how this data will be useful for the client in relating to their customers.

	
	6
	

	· Explains the type of communications between the seller and client and presents successes and failures of this meeting.

	
	6
	

	Subtotal:
	
	36
	

	Writing Style, Grammar, APA (20%)
	
	
	

	Grammar and spelling are correct.
	
	4

	

	Submits a 500-word Microsoft Word document in APA format with an additional title and references pages.
	
	5
	

	Subtotal:
	20%
	9
	

	Total Assignment Score:

	100%
	Total Points Possible: 45
	Total Points Earned: 
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Unit  4   Assignment Grading Rubric  Percent  P ossible  Points  P ossible  Points  Earned  

Criteria:  100%  4 5   

Specific Objectives:  Correctly r esponds to   the    Assignment Checklist  items  (80%)   and   demonstrat es  analysis and critical thinking :    80%    

   D escribe s   the social style of the buyer and the  seller .      Explain s   his/her reasoning.       6   

Responds to:       What kind of sales presentation did the  sales person make?   6   

Responds to:      What could the salesperson have done differently  to improve this sales call with  the potential client  without making the client angry ,   based on  the   identified client social style?   6   

   Provides the pertinent data necessary to answer  the client’s question.   6   

   Analyze s   how this data will be useful  for the client  in relating to their  customers.     6   

   Explain s   the type of communications between the  seller and client and present s   successes and  failures of this meeting.     6   

Subtotal:   3 6   

Writing Style, Grammar, APA (20%)     

G rammar and spelling are correct.   4     

Submits a  500 - word  Microsoft Word document in  APA format with an additional title and references  pages .   5   

Subtotal:  20%  9   

Total Assignment Score:    100%  Total  Points  P ossible:  4 5  Total Points  Earned:   

 

